OFFERTE EURES AL 20.07.2010

Rif. EURES Germania Rif. Nazionale Nr. 10000-1057077305-S

Sales Manager Italy

Sede di lavoro Hamburg per 2 anni e poi apertura 

We are a German company with its registered head-office in Hamburg. Over a century of "pleasure in innovation" has made us one of the major manufacturers of high-quality coatings for industrial series production worldwide. Please find more information on our website: www.mankiewicz.com

To strengthen our team in Italy, we are looking for a dedicated

Sales Manager Italy

for the earliest possible starting date.

As part of your duties, you will work closely with our management of our German headquarter and will be responsible for the development of the Italian market as well as the service for our Italian customers for our paint systems. This includes the evaluation of your activities as well as market research to initiate new projects. 

This position requires the capability of working independently and a willingness to travel within the region, as well as excellent acquisition abilities. Ideally, you will have some years of experience which, in addition to a sound knowledge of paints, also includes knowledge of organisational procedures and the peculiarities of these markets. A command of the Italian and German language is a requirement. Knowledge of English would be desirable. 

If you enjoy a challenge and would like to work in a modern, expanding company, please send your application details in English to our personnel department, c/o Mrs. Stefanie Schmalz, Stefanie.Schmalz@mankiewicz.com and cc: eures@provincia.milano.it .

Mankiewicz Gebr. & Co.  •  Georg-Wilhelm-Straße 189  •  D - 21107 Hamburg
Rif. EURES Bolzano

Azienda svizzera sta cercando 6 medici per navi da crociera di lusso con passaporto italiano (requisito fondamentale) partenza immediata. 
chirurgo di bordo (m / w) 
Requisiti: 
• Il dottore di bordo, lei è responsabile per l'ospedale intero esercizio bordo 
• Tengono gli orari d'ufficio o su chiamata per gli ospiti ed i membri dell'equipaggio 
• È inoltre monitorare l'inventario di droga e le forniture, nonché la funzionalità dei dispositivi medici 
• organizzare una formazione regolare in pronto soccorso per i membri dell'equipaggio 
• Creazione di report settimanali e produrre la documentazione e l'archiviazione dei dati sanitari sicuri 
• È inoltre verificare il rispetto dell'igiene e della sicurezza 
 Il prezzo corrente: 
• Avete formazione in medicina generale, chirurgia o medicina interna, nonché una solida conoscenza del generale 
• Inoltre, si ha una formazione medico di emergenza (servizio di qualificazione di emergenza) ed esperienza nel acuti e medicina d'urgenza 
• La certificazione di raggi X e la prova di un valido corso di formazione per la protezione dalle radiazioni, nonché la conoscenza della diagnostica ad ultrasuoni Portano 
• Il tuo inglese è molto buono e la manipolazione di MS Office, si è sicuri 
• Un alto senso di responsabilità, empatia e capacità di lavorare in modo indipendente completare il tuo profilo 
I candidati interessati devono inviare il cv a daniel.herde@swissmedcare.ch 
Rif EURES IMQ_732

AGENT PLURIMANDATAIRE SECTEUR VIANDE FRAICHE – FRANCE 
n. posti 1

Sede di lavoro: Francia

Descrizione:





Entreprise agricole/alimentaire italienne (viandes fraîches) nous a chargé de rechercher un/e

AGENTE DE COMMERCE PLURIMANDATAIRE POUR LA FRANCE
Le candidat idéal doit posséder les suivantes qualités requises:

1. Diplômé d’école secondaire ou d'institut technique;

2. Expérience commerciale dans le secteur du commerce des denrées alimentaires avec une référence particulière à la vente/distribution de la viande; en possession d’un propre portefeuille de clients;

3. Connaissance précise du marché et de la zone géographique attribuée (une région ou quelques villes de la France), avec une crédibilité reconnue dans le secteur et un réseau professionnel excellent;

4. Empathie, capacité d'établir des relations efficaces, durables, constructives;

5. Personne de bon niveau, avec des excellentes aptitudes à la communication et d’organisation; flexibilité;

6. Forte propension et habitude à l’activité commerciale, conduite en travaillant pour objectifs et avec temps réduits; dynamisme;

7. Motivation et détermination, maturité et sens de l'initiative/proactivité;

8. Connaissance des principales applications informatiques (MS Office, particulièrement Excel);

9. La connaissance de l'italien serait un avantage;

10. Maximum volonté de voyage; voiture propre;

11. Résidence en France.

Contract : Partita IVA, mono o plurimandatataire
Le candidat idéal - qui rapportes directement à le Directeur Commercial - sera en mesure d'exercer de manière indépendante les activités suivantes:

· Analyser le marché français de référence afin d'identifier les meilleures opportunités d'affaires;

· Développer le portefeuille de clientes dans une région ou quelques villes de France (à établir);

· Gérer les clients acquises avec des relations systématiques, constructives et efficaces;

· Maintenir avec constance - dans le temps - la relation avec les clients, grâce à un niveau élevé de service et une grande attention à la relation;

· Assurer la réalisation des objectifs commerciales fixés par la Propriété.

Zones d’activité: une région ou quelques villes de la France.

Siège de l’enterprise: Padova (Nord de l’Italie).

Rémunération à titre indicatif: Commissions en ligne avec les compétences et l'expérience réellement acquises et avec la consistance de portefeuille de clients.

Envoyer CV en français à l'adresse e-mail: antonellaabagnato@iqmselezione.it et pour cc: eures@provincia.milano.it  entro il 31/12/2010
Rif. EURES Genova - Rif. Nazionale: ME 8/2010

SALES ASSOCIATE 

Numero protocollo: ME-2010-0390

Data scadenza: 30/09/2010

Lavoratori richiesti: 10

Luogo di lavoro: Resto del mondo

Descrizione: 

The primary goal of the associate is to promote high quality retailing standards, continuously driving maximum sales and superior customer service.

The sales associate will offer a welcoming greeting to all customers as they enter the store, determine customer needs, present merchandise with enthusiasm while assisting the customer in the selection. It will be hers/his responsibility to maximize sales through the use of appropriate techniques, presentation of in-store specials and encouraging the customer to return.

The sales associate will accurately process sales transaction through the Point Of Sale system.

Under the supervision of the retail sales manager the sales associate will receive and check-in merchandise and ensure that merchandise is accurately priced. He/she will always present a clean, neat and tidy store according to visual merchandising directives.

The sales associate will assist during periodic inventories, maintain awareness of theft deterrents and communicate sources of potential loss to management.

Lingue: 

English: advanced level (compulsory) AND Italian, German, OR French (advanced level)

Regione: Cruise ships

Contratto: 

6 months contract (cruise ships sector)

hours/p week up to 72h

Salary: min. 500 US dollars (monthly net) which can reach max. 1300 US dollars with commission 

Requisiti: 

Min. age 21 yrs

High school

computer skills (Windows, excel, word, outlook)

experience in the position: min 1 year

Datore di lavoro: 

Starboard Holding ltd

Come sollecitare l'impiego: 

send CV + letter in English to HR office: hritaly@starboardcruise.com 

Altre info: see www.starboardcruise.com

The employer will help you in the handling of travel procedures.

An external training is required by law. This is on charge to the employee (STCW'95). The cost is about 500 Euros.

Rif. EURES Genova - Rif. Nazionale:  ME 7/2010
GIFT SHOP MANAGER 
Numero protocollo:  ME-2010-0389

Data scadenza: 30/09/2010

Lavoratori richiesti: 5

Luogo di lavoro: Resto del mondo

Descrizione: 

The primary goal of the retail sales manager is to ensure that outstanding guest service is being delivered while promoting high quality retailing standards to ensure customer satisfaction and increased profitability. 

The retail sales manager will achieve sales goals through effective marketing and promotion of merchandise, planning and execution of successful key promotions, special sales, daily program for specific cruise itinerary and maximizing passenger flow on shop floor. 

It will be the retail sales manager's responsibility to ensure that merchandise is received, available for sale and displayed according to directives, to maintain and control inventory levels and to analyze sales and inventory reports.

The retail sales manager will be in charge of motivating and coaching a sales team to help them achieve and and exceed the sales goals. The manager will train staff on customer service skills, selling techniques, product knowledge, safety procedures, proper operation of POS systems, proper reporting of potential loss.

Lingue: English: advanced level (compulsory)

Regione: Cruise ships

Contratto: 6 months contract (cruise ships sector) hours/p week up to 72h

Salary: min. 1100 US dollars (monthly net) which can reach max. 3000 US dollars with commission 

Requisiti: 

Min. age 21 yrs

High school

computer skills (Windows, excel, word, outlook) 

experience in the position: min 3 yrs

Datore di lavoro: 

Starboard Holding ltd

Come sollecitare l'impiego: 

send CV + letter in English to HR office: hritaly@starboardcruise.com 

Altre info:  see www.starboardcruise.com

The employer will help you in the handling of travel procedures.

An external training is required by law. This is on charge to the employee (STCW'95). The cost is about 500 Euros.

